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Professional athletes and entertainers operate in a financial environment unlike most professionals.
Short earning windows, public visibility, irregular income streams, and constant outside pressure
create financial challenges that require structure, discipline, and trusted professional guidance.

Many athletes and
entertainers face short
earning windows that
require disciplined long
term planning.
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Rapid income growth can
create spending habits and
financial commitments that
are difficult to maintain.

CareerCareer

UncertaintyUncertainty

Career
Uncertainty

Injuries and changing
industries can quickly
impact future earning
potential and financial
stability.
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Risky
Investments

Speculative outside
investment opportunities
can create financial risk that
may not align with long
term priorities.
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“Yes People”

Strong financial guidance
comes from honesty and
objectivity, not simply
agreement.

Contracts, Endorsements,
royalties, and multi state
income can create
complex tax and planning
challenges.
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COMMON FINANCIAL PRESSURES

THE FINANCIAL REALITIES OF 
HIGH-PROFILE CAREERS

QUESTIONS TO ASK YOURSELF

Do you feel informed and educated about your finances — or disconnected from them?

Do you have total security with where your assets are being held?

Are you receiving objective advice or simply hearing what you want to hear?

Is your financial strategy built for long-term preservation or short-term performance?

If your career changed tomorrow, would your financial plan still support your lifestyle and future goals?



THE QUINCY CASS APPROACH

Helping Protect What Your Career BuiltHelping Protect What Your Career BuiltHelping Protect What Your Career Built

At Quincy Cass, we believe high-performing individuals should be supported by experienced
professionals who value discipline, objectivity, and transparency. Our role is to help clients navigate
financial complexity with clarity, confidence, and a secure financial foundation so they can remain
focused on performing at the highest level in their profession. Clients maintain full transparency and
direct access to their accounts at all times. To help provide an added layer of protection, assets are
custodied through National Financial Services, LLC (NFS), a Fidelity Investment company. 

Success can bring outside pressure, competing
opinions, and financial influence from people
who may not fully understand your long term
interests. We help clients navigate those
environments with objective guidance and
trusted perspective.

We believe meaningful financial planning
requires honesty, accountability, and
disciplined decision making, not simply
agreement.

Our clients expect professionalism and
accountability from the people around them.
We approach financial planning with that same
level of commitment and attention to detail.

THE RIGHT TEAM

Our responsibility is not simply to agree, but
to help protect long term interests through
objective guidance.

2.COORDINATION

3.LONG TERM

Sophisticated financial lives require
coordination across investments, taxes,
legal planning, and long-term strategy.

Decisions made during peak earning years
can shape long term financial stability. We
emphasize disciplined planning and
sustainability.

1.DISCIPLINE

GREAT CAREERS DESERVE 
THOUGHTFUL ADVICE.
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DISCLAIMER & NOTICE:

Quincy Cass Associates, Inc. (QCA) does not provide legal or tax advice. The content provided
in this brochure is general in nature and is for informational purposes only. This information
is not individualized and is not intended to serve as the primary or sole basis of your
decisions, as there may be other factors you should consider.

To the extent any investment information in this material is deemed to be a
recommendation, it is not meant to be impartial investment advice or advice in a fiduciary
capacity and is not intended to be used as a primary basis for your investment decisions.
QCA and its representatives may have a conflict of interest in the products or services
mentioned in this material because they have a financial interest in them, and receive
compensation, directly or indirectly, in connection with the management, distribution,
and/or servicing of these products or these products or services, including certain third-party
funds and products, and certain investment services.

QCA Capital Management, Inc. is a SEC-registered Investment Adviser, and a wholly owned
subsidiary of Quincy Cass Associates, Inc., a registered broker/dealer, and member of FINRA
(www.finra.org) and SIPC (www.sipc.org). National Financial Services, LLC (NFS), a Fidelity
Investment company, provides clearing services for Quincy Cass Associates client accounts.
SIPC provides protection of up to $500,000, including a maximum of $250,000 for cash
balances. NFS also has arranged for additional coverage above these limits. Neither coverage
guarantees the future value of any security. Past performance is no guarantee of future
results.

11111 Santa Monica Blvd. #1650
Los Angeles, CA 90025
www.quincycass.com

310-473-4411
info@quincycass.com
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